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What’s interesting
about Snapchat is that its
share price is 82% below
its Oct ‘21 all-time high
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The rise and fall of Shapchat’s share price

90
80
70
60
50
40
30
20
10

VMC Student Report

Snapchat's share price (USS)

NN

May-20

|

|

|

|

|

|

Nov-20 May-21

/t\ \

\NS===27/,
VALUATION MASTER CLASS

* During the pandemic,
Snapchat’s share price
surged to USS83

* However, subsequent
earnings releases were very
disappointing and brought
the price back to pre-
pandemic levels
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Let’s go to the latest annual report |
VALUATION MASTER CLASS

g Investor Relations Overview About Snap Events & Presentatior s Financlals News Impact Reporting Stock Information Governance Resources Q

Annual Report
Quarterly Results

SEC Fllings

NYSE: SNAP

*14.81

Investor Relations

0 PM, Pricing delayed by 20

Snap Inc. is a camera company.

We believe that reinventing the camera represents our greatest opportunity to

VMC Student Report Source: https://www.sec.gov 20 May 2022 5



PART I1

UNITED STATES
SECURITIES AND EXCHANGE COM

‘Washington, DL.C. 20549

FORM 10-K
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First, you need to understand the underlying drivers

VALUATION MASTER CLASS

Item 7. Management’s Discussion and Analysis of Financial Condition and Results of Operations.

The following discussion and analysis of our financial condition and results of operations should be read in conjunction
with our consolidated financial statements and related notes included elsewhere in this Annual Report on Form 10-K. In
addition to historical consolidated financial information, the following discussion contains forward-looking statements that An nual r ep ort:
reflect our plans, estimates, and beliefs that involve significant risks and uncertainties. Our actual results could differ ¢
materially from those discussed in the forward-looking statements. Factors that could cause or contribute to those differences Pa ge 48
include those discussed below and elsewhere in this Annual Report on Form 10-K, particularly in “Risk Factors,” “Note
Regarding Forward-Looking Statements, " and “Note Regarding User Metrics and Other Data.”

The following generally discusses 2021 and 2020 items and year-to-year comparisons between 2021 and 2020.
Discussion of historical items and year-to-vear comparisons between 2020 and 2019 that are not included in this discussion
can be found in “Management’s Discussion and Analysis of Financial Condition and Results of Operations” in our Annual
Report on Form 10-K for the fiscal year ended December 31, 2020, filed with the SEC on February 4, 2021. /

Overview of Full Year 2021 Results

\

Our key user metrics and financial results for fiscal year 2021 are as follows:

User Metrics
e Daily Active Users, or DAUs, increased to 319 million in Q4 2021, compared to 265 million in Q4 2020.
e Average revenue per user, or ARPU, increased 18% to $4.06 in Q4 2021, compared to $3.44 in Q4 2020.

VMC Student Report Source: https://www.sec.gov 20 May 2022 7



What are internal revenue drivers?

VALUATION MASTER CLASS

Revenue = Quantity x Price

Quantity-driven Price-driven

VMC Student Report Source: https://www.sec.gov 20 May 2022 8



What possibilities does Snapchat have to increase revenue?

Revenue = Quantity x Price

Quantity-driven Price-driven

Snapchat

Increase number of daily active users (DAU)

VMC Student Report Source: https://www.sec.gov 20 May 2022 9



Snapchat was able to rapidly increase its users over time \EE2
VALUATION MASTERCLASS
Quarterly Average Daily Active Users
(in millions)
Global
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North America and Europe start maturing, Asia drives growth

North America " Europe ? Rest of World
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Internal revenue drivers

\SSE227

VALUATION MASTER CLASS

Revenue = Quantity x Price

Quantity-driven Price-driven

Snapchat Snapchat
Increase number of daily active users (DAU) Increase average revenue per user (ARPU)

VMC Student Report Source: https://www.sec.gov 20 May 2022 12



Snapchat has still difficulties monetizing its users \\/
VALUATION MASTER CLASS

Quarterly Average Revenue per User

Global

: 4.06
£4.00 7 s

Annual report:
Page 50

$3.00°

i} &

VMC Student Report Source: https://www.sec.gov
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Though, it makes some progress in the US

Naorth America V) Europe 2 Rest of Waorld
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Page 50
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From the annual report, we extract the data for quantity and price
VALUATION MASTER CLASS
Daily active users 2019 2020 2021
North America 83.3 90.0 95.3
Europe 64.3 71.8 79.3 - Qu a ntity
Rest of world 57.5 83.5 125
Global 205 245 300
ARPU (yearly) 2019 2020 2021 X
North America 12.8 18.3 30.1 .
Europe 4.7 5.9 8.3 - Prlce
Rest of world 6.0 5.2 4.7
Global 8.4 10.2 13.7

VMC Student Report 20 May 2022 15



Revenue is automatically calculated by simple multiplication "
VALUATION MASTER CLASS

Daily active users 2019 2020 2021

North America 83.3 90.0 95.3

Europe 64.3 71.8 79.3

Rest of world 57.5 83.5 125

Global 205 245 300

ARPU (yearly) 2019 2020 2021

North America 12.8 18.3 30.1

Europe 4.7 5.9 8.3

Rest of world 6.0 5.2 4.7

Global 8.4 10.2 13.7 Reve nue
Revenue 2019 2020 2021

North America 1,068 1,650 2,871

Europe 300 425 660

Rest of world 348 431 585

Global 1,716 2,507 4,117

VMC Student Report 20 May 2022 16
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Now, we have our framework for forecasting revenue

Daily active users 2019 2020 2021 2022E 2023E 2024E
North America 83.3 90.0 95.3

Europe 64.3 71.8 79.3

Rest of world 57.5 83.5 125

Global 205 245 300

ARPU (yearly) 2019 2020 2021 2022E 2023E 2024E
North America 12.8 18.3 30.1

Europe 4.7 5.9 8.3

Rest of world 6.0 5.2 4.7

Global 8.4 10.2 13.7

Revenue 2019 2020 2021 2022E 2023E 2024E
North America 1,068 1,650 2,871

Europe 300 425 660

Rest of world 348 431 585

Global 1,716 2,507 4,117 - - -

VMC Student Report 20 May 2022 17



Next, we want to understand the latest business developments

April 2022 Investor
Presentation

Quarterly Results

Investor Presentation
April 202

View All Presentations Download PDF

VMC Student Report Source: https://www.sec.gov

3 Webcast

&) Press Release
al Earnings Slides
0 10-Q

/" Transcript

View All Results

VALUATION MASTER CLASS
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Snapchat sees a massive opportunity to expand &/

1 71

VALUATION MASTER CLASS

* It estimates the total
addressable market to be

Significant Opportunity to Globally Expand Our Community

[ Ewope | the number of g|oba|
% penetration” 15% penetration® % penetration®
asn ALK smartphone users
* That’s why the penetration

rate looks rather small and
there seems to be a massive
potential

~400M smartphones? ~“560M smartphones? ~2.5B smartphones? ¢ BUt"'

VMC Student Report 20 May 2022 19



The relevant market is mainly just young generation
VALUATION MASTER CLASS

Why This Age Range Is Critical

Between the ages of 13 and 34, people experience many common milestones in life.

J
%’ * Snapchat considers the
8,5:;?:;’:.,, population between 13 and

First Car . Starts Career

, : | | "’""*f““‘"’ 34 years as its most
. | ; 3 - W= important market

\ & & 4. . = e VWi 10} T 9

. - ! < ‘ Vacations Alone Buys First Home

VMC Student Report 20 May 2022 20



Penetration is already high for the main target group

VALUATION MASTER CLASS

High Penetration in Most Established Markets * In developed markets, the
penetration rate is close to

maximum
£+~1‘ >
= IS a‘ ' * This means that growing

Australia France Metherlands qua ntlty (number Of userS)
likely must come from
emerging markets, in

90% 75% particular, Asia

of the 13 to 24-year-old population. of the 13 to 34-year-old population.

VMC Student Report 20 May 2022 21
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Low growth for US and Europe, higher growth for rest of the world

VALUATION MASTER CLASS

Daily active users 2019 2020 2021 2022E 2023E 2024E
North America 83.3 90.0 95.3 98.1 101 104

Europe 64.3 71.8 79.3 81.6 84.1 86.6

Rest of world 57.5 83.5 125 135 149 164

Global 205 245 300 315 334 354

ARPU (yearly) 2019 2020 2021 2022E 2023E 2024E
North America 12.8 18.3 30.1

Europe 4.7 5.9 8.3

Rest of world 6.0 5.2 4.7

Global 8.4 10.2 13.7

Revenue 2019 2020 2021 2022E 2023E 2024E
North America 1,068 1,650 2,871

Europe 300 425 660

Rest of world 348 431 585

Global 1,716 2,507 4,117

VMC Student Report 20 May 2022 22




Now, we forecast the price component

VALUATION MASTER CLASS

Daily active users 2019 2020 2021 2022E 2023E 2024E
North America 83.3 90.0 95.3 98.1 101 104

Europe 64.3 71.8 79.3 81.6 84.1 86.6

Rest of world 57.5 83.5 125 135 149 164

Global 205 245 300 315 334 354

ARPU (yearly) 2019 2020 2021 2022E 2023E 2024E
North America 12.8 18.3 30.1

Europe 4.7 5.9 8.3

Rest of world 6.0 5.2 4.7

Global 8.4 10.2 13.7

Revenue 2019 2020 2021 2022E 2023E 2024E
North America 1,068 1,650 2,871

Europe 300 425 660

Rest of world 348 431 585

Global 1,716 2,507 4,117

VMC Student Report 20 May 2022 23



How good is Snapchat in monetizing its users?

VALUATION MASTER CLASS

Average revenue per user

USS40 USS20 USS14

VMC Student Report
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The US market seems to be the easiest one to monetize

N
N
VALUATION MASTER CLASS

, Significant DAU and ARPU Opportunities
INorth America if critical to growing revenue in the near and medium term—and we have a long runway ahead of us. ) ¢ Th e N O rt h Am e ri Ca n m a rket iS

priority No. 1 for Snapchat

* While it has 3x more daily
active users than Twitter in

. the US, it generates less than

half of revenue per user

DAU
2

AVERAGE REVENUE PER USER®

VMC Student Report 20 May 2022 25



Monetization could converge closer to Twitter’s results

VALUATION MASTER CLASS

Daily active users 2019 2020 2021 2022E 2023E 2024E
North America 83.3 90.0 95.3 98.1 101 104

Europe 64.3 71.8 79.3 81.6 84.1 86.6

Rest of world 57.5 83.5 125 135 149 164

Global 205 245 300 315 334 354

ARPU (yearly) 2019 2020 2021 2022E 2023E 2024E
North America 12.8 18.3 30.1 38.0 50.0 60.0

Europe 4.7 5.9 8.3 10.0 14.0 20.0

Rest of world 6.0 5.2 4.7 5.0 7.0 9.0

Global 8.4 10.2 13.7 16.6 21.8 26.7

Revenue 2019 2020 2021 2022E 2023E 2024E
North America 1,068 1,650 2,871

Europe 300 425 660

Rest of world 348 431 585

Global 1,716 2,507 4,117

VMC Student Report 20 May 2022 26



Revenue is calculated automatically; forecast is complete

VALUATION MASTER CLASS

Daily active users 2019 2020 2021 2022E 2023E 2024E
North America 83.3 90.0 95.3 98.1 101 104
Europe 64.3 71.8 79.3 81.6 84.1 86.6
Rest of world 57.5 83.5 125 135 149 164
Global 205 245 300 315 334 354
ARPU (yearly) 2019 2020 2021 2022E 2023E 2024E
North America 12.8 18.3 30.1 38.0 50.0 60.0
Europe 4.7 5.9 8.3 10.0 14.0 20.0
Rest of world 6.0 5.2 4.7 5.0 7.0 9.0
Global 8.4 10.2 13.7 16.6 21.8 26.7
Revenue 2019 2020 2021 2022E 2023E 2024E
North America 1,068 1,650 2,871 3,728 5,053 6,245
Europe 300 425 660 816 1,177 1,732
Rest of world 348 431 585 676 1,042 1,473
Global 1,716 2,507 4,117 5,221 7,271 9,450

VMC Student Report 20 May 2022 27



Let’s take a look at the recent filings

\\

VALUATION MASTER CLASS

8 Investor Relations Overview About Snap Events & Presentations Financlals News Impact Reporting Stock Information Governance Resources Q

SEC Filings

Annual Report  Quarterly Results ~ SEC Filings

Filter by: All Form Types hd l Select year: 2022 hd

Date Filing Type Filing Description Download / View
May 25, 2022 4 Statement of Changes in Beneficial Ownership @
May 23, 2022 8-K Current report filing

May 18, 2022 4 Statemnent of Changes in Beneficial Ownership @

VMC Student Report 20 May 2022 28




What is an 8-K filing?

VALUATION MASTER CLASS

About Us | Contact Us | Follow Us | Informacion en Espariol

InveStor-gov Search Investor.gov m

U.5. SECURITIES AND
EXCHANGE COMMISSION

Introduction to Financial Tools & Protect Your Additional

Investing Calculators Investments Resources

HOME ' Introduction to Investing = Glossary

Save and Invest »
Form 8-K
Invest For Your Goals
How Stock Markets , In addition to filing annual reports on Form 10-K and quarterly reports on Form 10-Q,
Work publicly reporting companies must report certain material corporate events on a more

: t t current basis. Form 8-K is known as a “current report” and it is the report that
nvestmen

Products ) companies must file with the SEC to announce major events that shareholders should
know about.
What is Risk?
) _ Companies generally have four business days to file a Form 8-K for an event that
Role of the SEC b

triggers the filing requirement. However, if the issuer is furnishing a Form 8-K solely to

satisfy its obligations under Regulation FD, then the due date might be earlier.

Learn more.

VMC Student Report 20 May 2022 29



UNITED STATES

SECURITIES AND EXCHANGE COMMISSION
WASHINGTON, D.C. 20549

FORM 8-K

CURRENT REPORT
Pursuant to Section 13 or 15(d)
of the Securities Exchange Act of 1934

Date of Report (Date of earliest event reported): May 23, 2022

SNAP INC.

{Exact name of Registrant as Specified in lis Charter)

Delaware 001-38017 45-5452795
[ State or (Hher Jurisdiciion {Commission (IRS Employer
of Incerperation) File Number) Identification Ne)
3000 31st Street
Santa Monica, California 90405
{Address of Principal Executive Offices) i Zip Coae)

Registrant’s Telephone Number, Including Area Code: (310) 399-3339

Mot Applicable

(Farmer Name or Former Address, if Changed Since Last Repart)

Check the appropriate box below if the Form 8-K filing 15 intended to simultaneously satisfy the filing obligation of the registrant under any of the
following provisions:

O Written commumications pursuant to Rule 425 under the Secunities Act (17 CFR 230.425)
(] Soliciting material pursuant to Rule 14a-12 under the Exchange Act (17 CFR 240.14a-12)
(] Pre-commencement communications pursuant to Rule 14d-2(b) under the Exchange Act (17 CFR 240.14d-2(b))

O Pre-commencement communications pursuant to Rule 13e-4(c) under the Exchange Act (17 CFR 240.13e-4(c))

Securities registered pursuant to Section 12{b) of the Act:

Trading Name of ench exchange
Title of ench class Symbols) wn which registered
Class A Common Stock, par value SNAP New York Stock Exchange

$0.00001 per share

Indicate by check mark whether the registrant is an emerging growth company as defined in Rule 405 of the Securities Act of 1933 (§ 230 405 of this

chapier) or Rule 12b-2 of the Secunties Exchange Act of 1934 (§ 240.12b-2 of this chapter).

Emerging growth company O

If an emerging growth company, indicate by check mark if the registrant has elected not to use the extended transition peniod for complying with any
new or revised financial accounting standards provided pursuant to Section 13(a) of the Exchange Act. O

Item 7.01 Regulation FIY Disclosure.

Since we msued guidance on April 21, 2022, the macroeconomic environment has deteriorated further and faster than anticipated. As a result, we believe
it i likely that we will report revenue and adjusted EBITIDA below the low end of our (32 2022 guidance range. We remain excited about the long-term
opportunity to grow our busimess. Our commumity confinues to grow, and we continue to sce strong engagement across Snapchat, and continue to see
significant opportunities to Erow our average revenue per user over the long term.

This information is furmished and shall not be deemed “filed™ for purposes of Section 18 of the Securities Exchange Act of 1934, as amended, or subject
to the habilities of that section or Sections 11 and 12{a){2) of the Secunties Act of 1933, as amended. The information shall not be deemed incorporated
by reference into any other filing with the U5, Securities and Exchange Commission made by Snap Inc., whether made before or after today's date,

regardless of any general incorporation language in such filing.

Forward-Looking Statements

This Current Report on Form 8-K (8-K") contains forward-looking statements within the meaning of Section 274 of the Securities Act of 1933, as
amended, or the Securities Act, and Section 21 E of the Securities Exchange Act of 1934, as amended, or the Exchange Act, about us and our industry
that mvolve substantial nsks and uncertinties. All statements other than statements of istoncal facts contained n this $-K, including statements
regarding guidance, our future results of operations or financial condition, business strategy and plans, user growth and engagement, product initiatives,
and ohjectives of management for future operations, are forward-looking statements. In some cases, you can identify forward-looking statements
because they contain words such as “anticipate,” “believe,” “contemplate,” * could,” “estimate,” “excited,” “expect,” “gomng to,” “intend,”

"o

continue,
“may,” “opportunity,” “plan,” “potential,” “predict,” “project,” “should,” “target,” “will,” or “would” or the negative of these words or other similar
terms or expressions. We caution you that the foregoing may not include all of the forward-looking statements made in this 8-K.

You should not rely on forward-looking statements as predictions of future events. We have based the forward-leoking statements contamned n thes 8-k
primarily on our current expectations and projections about future events and trends, including our financial outlook, the macroeconomic environment,
geo-political conflicts, and the COVID-19 pandemic, that we believe may continue to affect our business, financial condition, results of operations, and
prospects. These forward-looking statements are subject to risks and uncertainties related to: our financial performance; our lack of historical
profitability; our abality to generate and sustain positive cash flow; our ability to attract and retan users, publishers, and advertisers; competition and
new market entrants; managing our international expansion and our growth and future expenses; compliance with new laws, regulations, and executive
actions; our ability to maintain, protect, and enhance our intellectual property; our ability to succeed in existing and new market segments; our ability to
attract and retain qualified and key personnel; our ahility to repay outstanding debt; future acquisitions, divestitures or investments; and the potential
pdverse impact of climate change, natural disasters, health epidemics, and war or other armed conflict, as well as risks, uncertminties, and other factors
described in “Risk Factors” and elsewhere in our most recent periodic report filed with the 1.5, Secunities and Exchange Commission, or SEC, which 15
availzble on the SEC"s website at www.sec.gov. Additional information is available in Snap Inc."s penodic reports filed with the SEC. In addition, any
forward-looking statements contained in this B-K are based on assumptions that we believe to be reasonable as of this date. We undertake no obligation
to update any forward-looking statements to reflect events or circumstances after the date of this 8-K or to reflect new information or the occurrence of
unanticipated events, including future developments related to the macroeconomic environment, geo-political conflicts, and the COVID-19 pandemic,
except as required by law.



One sentence has driven stock market sentiment

VALUATION MASTER CLASS

Item 7.01 Regulation FD Disclosure.

Since we issued guidance on April 21, 2022, the macroeconomic environment has deteriorated further and faster than anticipated. As a result, we believe

it is likely that we will report revenue and adjusted EBITDA below the low end of our Q2 2022 guidance range. We remain excited about the long-term
opportunity to grow our business. Our community continues to grow, and we continue to see strong engagement across Snapchat, and continue to see

significant opportunities to grow our average revenue per user over the long term.

This information 1s furnished and shall not be deemed “filed” for purposes of Section 18 of the Securities Exchange Act of 1934, as amended, or subject
to the liabilities of that section or Sections 11 and 12(a)(2) of the Securities Act of 1933, as amended. The information shall not be deemed incorporated
by reference into any other filing with the U.S. Secunties and Exchange Commission made by Snap Inc., whether made before or after today’s date,

regardless of any general incorporation language in such filing.

20 May 2022 31
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In fact, we are not that smarter than before

* A company always has more information than any investor

* The company did not provide any guidance on how bad the impact actually is

* The only thing we can take away from the company’s statement is to
reconsider our revenue drivers

* But if we take a look at Snapchat’s fundamentals, the market
correction was just a question of time...

VMC Student Report 20 May 2022 32



Compare fundamentals: Gross profit margin \\/1
VALUATION MASTER CLASS

Gross profit margin (%) 2016 2017 2018 2019 2020 2021

TWTR 64.8 683 67.1 63.2 64.6 * FB is gross profit ma rgin

SNAP 13.0 323 478 528 575 h : S hat i

PINS 62.2 680 686 73.5 795 champion, onapchat Is worse

FB 86.6 832 819 80.6 80.38 than Pinterest

GOOGL 589 565 556 53.6 56.9

VMC Student Report 20 May 2022 33



Compare fundamentals: EBIT margin

EBIT margin (%) 2016 2017 2018 2019 2020 2021
TWTR 16 149 106 0.7 54
SNAP (422.5) (107.5) (64.3) (34.4) (17.1)
PINS (29.2)  (9.9) (121.5) (3.1) 12.7
FB 49.7 446 410 380 396
GOOGL 26,1 238 222 226 306

W
522222
VALUATION MASTER CLASS

* FB is EBIT margin champion,
GOOGL is second place

* Operating business is a
disaster at Snapchat

VMC Student Report 20 May 2022 34



Compare fundamentals: Net margin

Net margin (%) 2016 2017 2018 2019 2020 2021
TWTR (4.4) 39.6 42.4 (30.6) (4.4)
SNAP (417.6) (106.4) (60.3) (37.7) (11.9)
PINS (27.5)  (8.3) (119.1) (7.6) 12.3
FB 392 396 261 339 334
GOOGL 114 225 212 221 295

(D
N\
VALUATION MASTER CLASS

* SNAP has never made a profit,
Twitter only in 2018 and 2019
because of tax adjustments

* FB and GOOGL are killing it

VMC Student Report 20 May 2022 35



Compare fundamentals: Free cash flow to the firm

ROIC (%) 2016 2017 2018 2019 2020 2021
TWTR 8.0 0.6 6.0
SNAP (40.9) (41.4) (36.8)
PINS 8.0 0.6 6.0
FB 54.2 50.5 59.2
GOOGL 33.6 364 595

W
522222
VALUATION MASTER CLASS

* SNAP is bleeding

* Twitter’s return to investors
has been tiny

* FB and GOOGL are massive
value generators

VMC Student Report 20 May 2022 36



